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Yoke Payments

yoke payments is a plug and play mobile self-checkout point of sale platform
designed specifically for micro markets, the fastest growing segment of the vending industry.

team

FUnDInG

“ We knew there was a huge demand for a better self-checkout
system. In less than 2 years we’ve signed up over 75 merchants
and have processed over $2M.”
– michael

$735k founder funding
$300k hoTB Lead angel

“We now have $35,000 in monthly recurring revenue, 5,000+
mobile app users, and are processing over $200,000 of
merchant payments every month.”
– Ben

keY DemoGRaPHIC
Vending Operators
Food & Beverage Industry
Retail and Quick Service Restaurants

saLes FIGURes:
JANUARY 2016

JANUARY 2018

Merchant processing Volume :

$7,500

$145,000

Monthly recurring revenue :

$6,500

$30,000

STATUS: RAISING $3M

for team growth, technology expansion and development

PRo FoRma: 2019 monthly Recurring Revenue $120k = 1200 units at $100

Our Story
I was born and raised
in
Cleveland,
Ohio
and
came from a family of
entrepreneurs. My mom and
dad both owned their own
business and the apple didn’t
fall far from the tree. I was the
kid with the lemonade stand.
In 4 th grade I was forced to
stop selling candy out of my
locker because my business
was cutting into the vending
machine proceeds that went
to
support
after
school
programs.
In 2003, I started college
at Arizona State University
and met my best friend and
future
business
partner,
Ben Thomas. We shared an
immediate connection when
it came to living an active and
healthy lifestyle, enjoying life
to the fullest, and viewing
challenges as opportunities
to create something new.
We both possessed that
entrepreneurial
drive
to
create our own success.
After college, Ben and I
were completely fed up with
the lack of access to healthy
food during work hours. The
only food option available in
our break room was from the
vending machine. We knew
there was an opportunity
here, so naturally we dug in.
We learned about a brand new
concept called micro markets,
self-checkout
shops
that
combine the quality of Whole
Foods with the convenience of
Grub Hub and places it right
in your break room.
We were convinced micro
markets were going to change
the vending industry, but the

existing technology was in the
dark ages. Overpriced bulky
equipment that ran on clunky
software made scaling micro
markets next to impossible.
Operators could only afford
to put them in 1,500 person
offices and even then running
them was a pain.
Ben looked at me and said,
“Everyone has a kiosk in their
back pocket. Let’s build a
self-checkout app that allows
micro market operators to
take this concept to any size
location.” In 2015, we brought
this idea to a long time mentor
of ours in the payments space
and he believed we were on to
something. So, we opened up
shop at WeWork in Hollywood
and started talking to vending
operators about a smarter

way to grow their business.
We put together $750,000
and came to market with
affordable
plug
&
play
hardware and user-friendly
software designed to help

operators scale their micro
market footprint. A micro
market typically produces
2-3 times more revenue than
a bank of vending machines,
and we have the only system
designed for locations with
100+ employees.
Micro markets are now the
single largest growth driver
to the vending industry.
We currently service over
75 micro market operators
with hundreds of locations
nationwide. We have $35,000
in monthly recurring revenue,
5,000+ mobile app users, and
are processing over $200,000
of merchant payments every
month.
That little kid back in
Ohio always dreamed about

starting a business, but to
wake up and realize that I get
to go to battle every day with
my best friend by my side is
beyond imagination.
As told to Sergio C. Muńoz

